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While most fund managers get their start 

on a trading desk, Citywire AA-rated Aziz 

Hamzaogullari got his start by analyzing 

Turkish companies when he was just 13 

years old.

Hamzaogullari, who was born and raised 

in Turkey, got his first taste of investing on 

a summer job with his uncle who ran the 

family textile business and was an avid 

investor in local private businesses.

‘He was the person who gave me the idea 

that I should become an investor in the 

long term,’ the now Boston-based Loomis 

Sayles equities manager says.

‘He would take me to all his meetings and 

I learnt how he evaluated businesses and 

what he paid attention to. He didn’t know 

it but he was doing what was taught in 

textbooks in business school.’

Hamzaogullari’s appreciation for learning 

the drivers of a business is apparent in 

the private equity approach he takes 

to the many equity portfolios he runs. 

This includes the recently launched $154 

million offshore growth strategy, which 

mirrors the firm’s US-domiciled $4.4 

billion large-cap growth mutual fund 

called Loomis Sayles Growth fund.

The way most US investors get interested 

in investing is through stock markets. 

More specifically, looking at charts, price-

earnings ratios and other ratios without 

realizing that a stock is part ownership in a 

real business,’ he explains. ‘I truly learned 

it through a private equity perspective 

because there was no stock market in 

Turkey at the time,’ he says.

Prior to his time at Loomis Sayles, 

Hamzaogullari took on and overhauled the 

Evergreen Large Company Growth fund 

in mid-2006. It’s there he laid down the 

foundation of the strategy and the team 

that later followed him over to Loomis 

Sayles in 2010.

His team of six dedicated analysts, all  

of which have been trained and mentored 

by Hamzaogullari, manage over $30 

billion in total assets. In addition to US 

large-cap growth, they also manage 

US all-cap growth and global growth 

strategies, all of which are active  

equity strategies that apply the same 

philosophy and process: using bottom-

up research structured around quality, 

growth and valuation.

Over five years to the end of October 2016, 

Y-shares of the Loomis Sayles Growth 

fund returned 109.17% in contrast with 

its benchmark, the Russell 1000 Growth 

TR, which returned 89.62% over the same 

period. This US-domiciled version was 

soft-closed in November 2016.

Trump triviality
We speak days after Donald Trump’s 

victory, when investors are still 

deciphering what opportunities 

his scattered agenda will create. 

Hamzaogullari, however, plays it cool, 

barely making a move while the markets 

sell off and subsequently go on a shopping 

spree.

‘If you go back and look at history and 

compare the initial investor reactions 

to presidential elections based on what 

they think might happen to what happens 

afterward, it’s not the best way to invest,’ 

he says.

It’s not the only example, he says, but 

when President Obama won his first term 

in 2008, all anyone was talking about was, 

‘what might happen to pharmaceuticals 

and healthcare businesses?’

The biotechnology and pharmaceuticals 

sectors were some of the best performing 

over the past six to seven years.
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‘It’s a very reactive way of investing,’ 

Hamzaogullari says. ‘The reason we’re 

so selective is because we want to invest 

in businesses that regardless of who is 

elected, regardless of what the economic 

growth rate is, regardless of what is 

happening around the globe, whatever 

the drivers of that business are, that they 

are so strong, so overwhelming, they 

overcome all other factors.’

Chain gain
The way he finds those ‘unique, difficult-

to-replicate’ business models that have 

sustainable competitive advantages is 

through value chain analysis.

Through value chain analysis his team 

goes through the ecosystem of a company 

looking at suppliers, customers and 

competitors. It’s a two to three month 

process.

It is how he decided to invest in Amazon 

in June 2006 and why he kept buying it for 

a 20% discount in a period where around 

a quarter of its shares were shortened by 

other investors.

Hamzaogullari says 10 years ago people 

still saw Amazon as an online sales 

company that sold books and CDs, and 

fixated on the transition to e-books. He saw 

it as an ecommerce company that could 

penetrate a $13 trillion retail market.

Today, ecommerce makes up about 7% 

of the $15 trillion global retail market. 

Amazon represents about 21% of 

ecommerce retail, which he believes will 

continue to grow.

‘Do not use short-term feedback to 

determine the long-term picture,’ he 

says. ‘If you do that you will be mistaken 

because it’s not consistent. There will be 

quarters where a company will not grow 

at or be below potential, but the only way 

you’re going to understand the potential is 

to fundamentally ask the question: how big 

is the market?’

He also has faith in the leadership of Jeff 

Bezos. He likes businesses that are still 

run by their founders. Those businesses 

make up 45% of his portfolio.

Once the team does the value chain 

analysis, companies sit on a 150-strong 

waitlist that is monitored by the team until 

the reward-risk profile for purchasing 

shares is worth it.

Looking through the value chain can also 

lead to new discoveries.

In 2013, when the team was reviewing 

the beverage industry, due to the fund’s 

holding in Coca-Cola, they stumbled upon 

Monster Beverage.

Along with Red Bull, Monster, the energy 

drinks brand, were gaining market share 

over Coca-Cola and Pepsi as energy drinks 

became more popular. As they looked 

into Monster Hamzaogullari found that 

the brand had been built up over grass-

roots marketing and had developed loyal 

followings, something the former brands 

had failed to do.

The team dug further: ‘If you asked 

owners of convenience stores, they’d 

tell you that energy drinks are the most 

profitable segment of their store. If you 

talked to bottlers they considered them the 

best bang for their buck.’

‘There would have been no quantitative 

screen that would have told us to look at 

Monster,’ Hamzaogullari says. ‘It was out 

of favor, sales were struggling and if we 

were just looking through simple screens 

we wouldn’t have found it.’

He believes Monster is one of the best 

businesses in the beverage industry, 

based on strong cash flow and growth 

opportunities as its distribution 

partnership with Coca-Cola, which 

bought a 17% stake in the company in 

2015, will give it a chance to scale up its 

international business.

Long-haul holdings
Last year, 2015, was one of the quieter 

ones, only buying into one new company 

and dropping two.

Over the past 11 months, his fund has only 

had two new additions, biopharmaceutical 

business Regeneron and Deere, a 

company that manufactures and 

distributes equipment used in agriculture, 

construction, forestry and turf care.

Hamzaogullari makes the call to drop a 

holding only when it reaches intrinsic 

value, his team has made a mistake in 

its investment thesis or they find better 

reward-to-risk opportunities elsewhere.

He has also sold two companies this year: 

home improvement giant, Lowes, because 

it reached intrinsic value, and ARM 

Holdings, a semiconductor intellectual 

property (IP) supplier, after Softbank 

Group Corporation’s all-cash acquisition of 

the company.

The portfolio has no exposure to stocks 

in the telecommunication and utilities 

sectors, which he puts down to the fact 

that there are no companies in those areas 

that are attractive enough.

‘We avoid low-quality businesses. This is 

crucial as a low-quality company typically 

will not be able to defend its business 

model and therefore, both perceived 

growth and associated value may prove to 

be elusive.’

His fixation with finding the true drivers of 

a business’ future growth is not limited to 

a nine-to-five job.

When asked if there are any market 

concerns keeping him up late at night, he 

says: ‘When you love what you do and it’s 

the thing you enjoy the most, it becomes a 

24/7 endeavor, not because you are stressed 

with anxiety but because you constantly 

strive to do your best and enjoy it.

‘So when I’m awake late at night it is 

because I’m reading and learning about a 

business.’

What started off as a summer translating 

documents for his uncle Cahit Dodanli 

ignited a curiosity in analyzing companies 

that Hamzaogullari now considers a true 

passion. He says if he had to choose an 

alternate profession, he’d be teaching 

investing at a university.

Reproduced with permission by Media Licensing Co. (www.medialicensingco.com / + 44 (0) 20 3773 9320).
Not to be reproduced without authorisation.



This communication is dated as of January 17, 2017. This material may not be redistributed, published, or 
reproduced, in whole or in part. This reprint and the materials delivered with it should not be construed as an offer 
to sell or a solicitation of an offer to buy shares of any fund. 
 
This is for informational purposes only and should not be construed as investment advice. Any economic 
projections or forecasts contained herein reflect the subjective judgments and assumptions of the authors, and do 
not necessarily reflect the views of Loomis, Sayles & Company, L.P. There can be no assurance that 
developments will transpire as forecasted. This reflects the opinions of Citywire on the date made and is subject 
to change at any time without notice. All data contained in the article is based on research compiled by Citywire. 
Loomis Sayles cannot guarantee the accuracy or completeness of any statements or data. 
 
Loomis Sayles and Citywire are not affiliated. 
 
Loomis Sayles Growth Fund: Equity securities are volatile and can decline significantly in response to broad 
market and economic conditions. Foreign and emerging market securities may be subject to greater political, 
economic, environmental, credit, currency and information risks. Foreign securities may be subject to higher 
volatility than US securities, due to varying degrees of regulation and limited liquidity. These risks are magnified in 
emerging markets. Investments in small and midsize companies can be more volatile than those of larger 
companies. Growth stocks may be more sensitive to market conditions than other equities, as their prices 
strongly reflect future expectations. Currency exchange rates between the US dollar and foreign currencies may 
cause the value of the Fund's investments to decline. 
 
Click here for the most recent quarter end fund performance and holdings information: 
https://www.loomissayles.com/website/advisor-solutions/Growth-Fund  
 
Performance data shown represents past performance and is no guarantee of future results. Investment return 
and value will vary and you may have a gain or loss when shares are sold. Current performance may be lower or 
higher than quoted. For most recent month-end performance, visit www.loomissayles.com. Returns reflect 
changes in share price and reinvestment of dividends and capital gains, if any. 
 
This document may contain references to third party copyrights, indexes, and trademarks, each of which is the 
property of its respective owner. Such owner is not affiliated with Natixis Investment Managers or any of its 
related or affiliated companies (collectively “Natixis”) and does not sponsor, endorse or participate in the provision 
of any Natixis services, funds or other financial products. 
 
The index information contained herein is derived from third parties and is provided on an “as is” basis. The user 
of this information assumes the entire risk of use of this information. Each of the third party entities involved in 
compiling, computing or creating index information disclaims all warranties (including, without limitation, any 
warranties of originality, accuracy, completeness, timeliness, non-infringement, merchantability and fitness for a 
particular purpose) with respect to such information. 
 
This material should not be considered a solicitation to buy or an offer to sell any product or service to any person 
in any jurisdiction where such activity would be unlawful. 
 
Before investing, consider the fund's investment objectives, risks, charges, and expenses. Visit 
loomissayles.com or call 800-633-3330 for a prospectus or a summary prospectus containing this and 
other information. Read it carefully.  
 
Natixis Distribution, L.P. is a limited purpose broker-dealer and the distributor of various registered investment 
companies for which advisory services are provided by affiliates of Natixis Investment Managers. 
Natixis Distribution, L.P. • 800-225-5478 • im.natixis.com 
Member FINRA | SIPC • NOT FDIC INSURED • MAY LOSE VALUE • NO BANK GUARANTEE 
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